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Q2 2019 was a steady quarter for mid-

market transactions in Western Canada. 

Alberta led the way with 17 closed 

transactions. 

Within the industrial, diversified, and 

oilfield services segments, Q2 saw 132 

disclosed transactions where either the 

target company or the buyer were 

Canadian (63% increase over Q2 2018). 

Of the 132 transactions, insurance (18 

transactions), manufacturing (6 

transactions), and agriculture (3 

transactions) businesses were the most 

active. Sequeira also had a strong 

quarter by acting as the advisor to 

Porchlight Financial on its sale to Hub 

International Ltd. This deal closed in 

June 2019. 

Date Target Target  Prov. Buyer

28-06-2019 Cereals Canada Inc. MB
Canadian International Grains 

Institute

28-06-2019 Manus Abrasive Systems, Inc. AB Marco Group International, Inc.

19-06-2019
Construction and Transportation 

Businesses In British Columbia
MB

Cordy Oilfield Services Inc. 

(TSXV:CKK)

12-06-2019 Porchlight Financial BC Hub International Ltd.

12-06-2019 LEDOR Assurances Inc. AB
La Capitale Insurance and 

Financial Services Inc.

10-06-2019 McCloskey International Limited AB
Metso Corporation 

(HLSE:METSO)

04-06-2019 Lucas Freight Management Inc. AB
Freight Brokers International 

Corp.

04-06-2019 Anenda Systems Inc. BC Headland Capital Partners Inc

03-06-2019 Northern Waterworks Inc. AB PUC Inc.

03-06-2019
Omega & Associates Engineering 

Ltd.
BC

Ecora Engineering & Resource 

Group Ltd.

27-05-2019 Mavco Plumbing & Heating Ltd. AB Custom Air Conditioning Ltd.

09-05-2019
Intermodal Division of H&R 

TRANSPORT LTD.
BC

Canadian National Railway 

Company (TSX:CNR)

09-05-2019 IRISNDT Corp. BC First Reserve Corporation

07-05-2019
Carmanah Technologies Corporation 

(TSX:CMH)
BC Trimin Capital; TMH Capital Corp

02-05-2019 Champion Express Ltd. MB
Kriska Transportation Group 

Limited

01-05-2019 Leach Wallace Associates, Inc. AB WSP Global Inc. (TSX:WSP)

30-04-2019 Metro Air Limited AB
Pinnacle Home Environment 

Solutions

17-04-2019
Manufacturing Assets of Cobotix 

Manufacturing Inc.
AB

Affinor Growers Inc. 

(OTCPK:RSSF.F)

09-04-2019 Apollo Piling Solutions Ltd. AB Roterra Piling Ltd.

04-04-2019 Keyser Benefits Corp. AB
Arthur J. Gallagher & Co. 

(NYSE:AJG)
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Western 
Canadian Deal 
Market

Q2-19 Q2-18 Q1-19

Number of Deals* 31 21 38

Seller Location

BC 10 7 20

AB 17 12 17

SK 0 1 1

MB 4 1 0

Buyer Profile

Strategic 92% 87% 93%

Financial 8% 5% 7%

Largest Transaction

$6.6B acquisition 

of WestJet Airlines 

Ltd.  by Onex 

Corporation

$5.1B 

recapitalization of 

GLF Environmental 

led by OTPP and BC 

Partners

$7.7B acquisition 

of Inmarsat Plc by 

Apex Partners, 

Warburg Pincus, 

CPP, and OTPP

*Number of deals in the quarter with a Western Canadian target

Q2 - 2019 Deal Snapshot

Based on the number of deals closed in the quarter with a 

Western Canadian target, Q2-19 transaction volume dipped 

slightly relative to Q1-19 but continues to be significantly higher 

than the same period last year (up 48% compared to Q2-18). 

The decrease in the quarterly transaction volume was driven by 

50% fewer transactions closed in BC compared to Q1-19, 

whereas the remaining Western Canadian provinces were 

steady. Transaction volume in BC decreased primarily due to a 

slower real estate market in the province, which drives many of 

the supporting industrial businesses.

The buyer profiles remained consistent with prior periods as 

strategics continue to remain active acquirors. Foreign buyers 

were not very active in the quarter as Canadian buyers 

increased significantly from 67% in Q1-19 to 93% in Q2 2019. 

Eastern Canadian buyers were particularly busy in the quarter 

as they represented 86% of all transactions closed. This activity 

was primarily driven by a strong Eastern economy in the first 

half of the year.

Q2-19 Transactions by Industry

Other Industrials Agriculture

Insurance Manufacturing

Oilfield Services Distribution
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The Sequeira Western Canadian Industrial Index followed 

the overall North America equity markets in the quarter.

North American equities fell off in May 2019 due to a 

breakdown in US-China trade talks. The market then rallied 

in June driven by an accommodative central bank and 

potential progress in both US-China and US-Mexico trade 

tensions to finish the quarter strong.



ValueINSIGHTS

2. The cyclicality of the oil patch. As a valuator, it can 

be tough to make the case that Alberta businesses 

are steady-as-you-go, as we’ve seen our share of 

booms and busts. This underlying cyclicality can 

soften multiples since it creates risk resulting in 

higher required returns to investors for that risk.  

Further, the outlook in Alberta is uncertain. One of 

the key concepts in valuation is that value is 

prospective – we look to the future of a business 

to understand its ability to generate cash flow.  

From the Alberta, BC, and Saskatchewan 

perspective, you don’t have to read too many 

headlines to see uncertainty in the Alberta energy 

economy, strength in the BC real estate and 

housing sectors (although cracks are starting to 

form), and the long-term stability of the agriculture-

based businesses in Saskatchewan.

3. It’s desirable to own a business based in 

Vancouver (and it’s difficult to “greenfield”).  This 

trend is disconnected from valuation theory, but 

we see it when we deal with potential buyers: BC 

can be a tough, competitive market, and it’s 

difficult for businesses to simply open an office or 

expand into the province. It can be easier to just 

buy in. That, combined with the fact that people 

want to be in Vancouver (and many other parts of 

BC) for the lifestyle, puts a premium on BC 

valuations, even for smaller transactions.  

In the end, considering the backdrop of where each 

Provincial economy is in its cycle and the types of 

commerce that is generally conducted, we do recognize 

the assertion there’s a Provincial multiple premium; 

however, we’re also convinced there are great 

businesses across Western Canada that can command 

multiples outside of the traditional valuation ranges by 

capitalizing on opportunities, leveraging new ideas, 

embracing new technologies, and exploring new 

markets. 

Is there a Provincial premium?  Every month, our firm 

deals with a variety of transactions and our valuations 

and advisory team works with dozens of companies - all 

to say we feel we have a good grip on the markets in 

Western Canada. As we analyze transactions and 

advise business owners in Alberta, BC, and 

Saskatchewan, an interesting trend starts to emerge:

multiples tend to be higher in BC than in Alberta or 

Saskatchewan.  It’s a unique phenomenon, but it’s 

certainly not new (we’ve observed it over the last 5 

years).  On the surface, one might argue that Alberta 

should attract higher multiples for its businesses due to 

a number of high-level macro factors, including: lower 

tax rates, relatively less regulation, a pro-business 

environment, and others.  It’s fair to debate the validity 

of these statements, but if we assume for the moment

they’re accurate, why do when we throw around the 

typical Alberta multiples of 4x to 6x, while the BC 

discussion starts at 6x and goes up from there? Here 

are a few ideas:

1. A number of businesses in Alberta are asset 

intensive.  All else being equal, when there’s asset 

intensity in your business, meaning that the 

equipment is worked hard and replaced often, 

cash flows in the business can often be directed to 

buying new gear instead of into the owners’ 

pocket.  And before my friends in the forestry and 

construction sectors in BC send me a gentle 

reminder, remember this is on a macro scale.  All 

else being equal, the Alberta oil patch can be 

tough on equipment. When we consider multiples 

of EBITDA, asset intensive businesses will tend to 

be lower on the scale.  To combat this fact, many 

great businesses across Canada are looking at 

ways of doing business differently through 

technology to increase efficiency, throughput, and 

reduce maintenance of equipment.  In real time, 

we’re seeing the impacts of these changes in 

increased valuations.
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On June 12, 2019, our Vancouver team 

announced the acquisition of our client, 

Porchlight Financial (“Porchlight), by HUB 

International Ltd. This transaction marks 

Sequeira’s 4th insurance deal completed in 

the last year.

Located in Vancouver, Porchlight Financial is 

a full-service group retirement plan 

consulting firm with over 25 years of 

experience helping employers and employees 

achieve better pension outcomes. Porchlight 

specializes in group retirement plan member 

advisory services, financial wellness 

programs, retirement lifestyle and income 

planning.

As the exclusive financial advisor to the 

shareholders of Porchlight, our team 

provided advisory services throughout the 

transaction. 

Sequeira Update

About Us
Sequeira Partners is Western Canada’s leading sell-side transaction advisor to private 

and public industrial, energy and diversified businesses. From our offices in Vancouver, 

Edmonton and Calgary, the team at Sequeira Partners has completed more than 200 

mid-market transactions valued in excess of $4 billion in Canada, the United States, and 

countries around the world.
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