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Q3 2019 was a steady quarter for mid-

market transactions in Western Canada. 

Alberta led the way with 22 closed 

transactions, followed by BC with 16. 

Within the industrial, diversified, and 

oilfield services segments, Q3 saw 118 

disclosed transactions where either the 

target company or the buyer were 

Canadian (11% decrease from Q3 

2019). Of the 118 transactions, energy 

(23 transactions), utilities (6 

transactions), and information 

technology businesses (5 transactions) 

were the most active. Sequeira also had 

a strong quarter by acting as the advisor 

to Trailer Wizards Ltd. on its sale to TIP 

Trailer Services. The transaction is 

currently pending regulatory approval.

Date Target Target  Prov. Buyer

16-09-2019
Specialized Property Evaluation 

Control Services Limited
BC J.S. Held, LLC

13-09-2019 Dediluke Land Surveying Inc. BC Allnorth Consultants Limited

11-09-2019 Crownia Holdings Ltd. (TSXV:CNH) BC Thena Potash Corporation

10-09-2019 NextGen Technologies, Ltd. BC Shermco Industries, Inc.

05-09-2019 Caliber Planning Inc. AB BEHR Energy Services Ltd.

04-09-2019 Trailer Wizards Ltd. BC
TIP Trailer Services Management 

B.V.

29-08-2019 Stolberg Engineering Ltd. BC Mid-South Engineering Co.

27-08-2019 Noble Concrete (1987) Ltd AB RMC Group of Companies Ltd.

27-08-2019
DF Technical & Consulting Services 

Ltd.
AB MBC Group Ltd.

22-08-2019 Relight Solutions Ltd. BC NuSutus Inc.

12-08-2019 GTO Global Logistics, Inc. BC Air Menzies International Limited

07-08-2019 Wingenback Inc. AB Equicapita Income GP Ltd.

02-08-2019 Keephills 3 Limited Partnership AB TransAlta Corporation (TSX:TA)

29-07-2019 Gnosys Global Ltd. BC Kinectrics Inc.

12-07-2019 Esquimalt Drydock Co Ltd. BC Ralmax Group Holdings Ltd.

02-07-2019
Argus Carriers Ltd./Inter-Urban 

Delivery Service Ltd.
BC Mullen Group Ltd. (TSX:MTL)

02-07-2019 BenefitLink Resource Group, Inc. AB HUB International Limited

01-07-2019
Capital City Link General 

Partnership
AB

Meridiam Infrastructure Finance 

S.a.r.l.
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Q3-19 Q3-18 Q2-19

Number of Deals* 42 31 31

Seller Location

BC 16 6 10

AB 22 14 17

SK 2 7 0

MB 2 4 4

Buyer Profile

Strategic 95% 91% 92%

Financial 5% 9% 8%

Largest Transaction

$3.1B acquisition 

of Kinder Morgan 

Canada by 

Pembina Pipeline 

Corporation

$1.6B acquisition 

of Magna's fluid 

pressure/control 

business to Hanon 

Systems

$6.6B acquisition 

of WestJet Airlines 

Ltd.  by Onex 

Corporation

*Number of deals in the quarter with a Western Canadian target

Q3 - 2019 Deal Snapshot

Western 
Canadian Deal 
Market

Based on the number of deals closed in the quarter with a 

Western Canadian target, Q3-19 transaction volume increased 

relative to Q2-19 and continues to be significantly higher than 

the same period last year (up 35% compared to Q3-18). The 

increase in the quarterly transaction volume was driven by a 

60% and 30% increase in the number of deals closed in Alberta 

and BC respectively. The remaining Western Canadian 

provinces were steady. 

The buyer profiles remained consistent with prior periods as 

strategics continue to remain active acquirors. Foreign buyers 

were more active in the quarter as international buyers 

increased significantly from 7% in Q2-19 to 28% in Q3 2019. 

US buyers were particularly busy in the quarter as they 

represented 19% of all transactions closed. 

Q3-19 Transactions by Industry

Other Industrial Energy

Utilities Information Technology

Construction Materials Communication Services
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The Sequeira Western Canadian Industrial Index followed the 

overall North America equity markets in the quarter.

North American equities posted modest gains in the quarter. 

Equities were steady in July but fell off significantly in August 

driven by global growth concerns, a drone attack on the world’s 

largest oil installation, and a looming trade war. However, 

stocks rebounded in the back-half of the quarter primarily 

supported by two rate cuts from the Federal Reserve. 

Moving into Q4, analysts are cautious as many now see trade 

and geopolitical frictions as the principal driver of the global 

economy and markets leading to higher uncertainty.



Value INSIGHTS

• Increased EBITDA: Under IFRS 16 lease/rental 

expenses are excluded from EBITDA. Higher EBITDA 

results in higher free cash flow. This means that 

when applying a discounted cash flow (DCF) 

approach to value a business, the enterprise value 

(or net present value of expected free cash flows) will 

also increase. We note that the transition to IFRS 16 

has a negligible impact on net operating income; that 

is, the lease payments that were previously expensed 

are effectively replaced with depreciation expense on 

the ROU asset and interest expense on the lease 

liability.

• Increased Debt: The transition to IFRS 16 means that 

the obligation for future lease payments is 

recognized as a liability, rather than disclosed as an 

operating lease commitment in the notes to the 

financial statements. However, the increase in 

enterprise value from higher free cash flows, noted 

above, will theoretically be offset by the increase in 

net debt, resulting in minimal impact to equity value. 

• EV/EBITDA multiple: Observed EV/EBITDA multiples 

are impacted. Enterprise value (EV) will increase due 

to the increase in debt from the lease liability. 

EBITDA will also increase from the removal of lease 

expense. While both numerator and denominator 

increase, in general it is expected that the EV/EBITDA 

multiple will decrease. This is because the relative 

impact of removing lease expenses from EBITDA is 

more profound that the incremental addition of debt 

to enterprise value.

The most significant development in the accounting 

world this past year has been the introduction of the 

new lease standard under International Financial 

Reporting Standards (IFRS). IFRS 16 came into effect in 

January 2019, and it has transformed how businesses 

measure and disclose their leases. While the transition 

to IFRS 16 has been a time-consuming process for 

businesses, it has also caught the attention of valuation 

practitioners for its impacts on certain key valuation 

metrics.

IFRS 16: The Basics

Under the old lease standard (IAS 17), leases could be 

categorized one of two ways: as a finance lease 

reported on the balance sheet, or as an operating lease 

off the balance sheet (with lease payments being 

expensed through the income statement as incurred). 

IFRS 16 has eliminated this distinction; all leases will 

be treated as finance leases and recognized on the 

balance sheet. Specifically, on the statement of 

financial position, the lessee will recognize a right of 

use (ROU) asset and a lease liability, with the liability 

representing the obligation for future lease payments 

over the remaining lease term. On the statement of 

profit and loss, operating lease expense will be replaced 

with depreciation on the ROU asset and interest on the 

lease liability.

Impact on Valuation Metrics and Ratios

It is important to preface this discussion by stating that, 

in theory, the introduction of a new accounting standard 

should not have an impact on economic value. While 

the treatment of the lease has changed, all else being 

equal, there has been no change in the cash flow 

generating ability of the business. However, there are 

impacts on some of the outcomes of valuations and 

considerations made in preparing a valuation. 

Specifically:



Conclusion

The impact of IFRS 16 is specific to a company and varies based on the industry; it depends on the number of material 

lease agreements that were previously recognized off balance sheet. While all IFRS-reporting companies will be treating 

lease arrangements consistently, comparability of year-over-year information will be an issue; IFRS 16 provides the option 

to apply the standard prospectively and not restate prior periods. Further, historical transaction multiples or observed 

multiples may no longer be comparable; it will not be reasonable to apply pre-IFRS 16 multiples to post-IFRS 16 EBITDA. 

IFRS 16 has introduced new areas of concerns for valuations and will undoubtedly result in additional complexities. Now 

more than ever, it is important to gain appropriate insight into the treatment of lease obligations of the subject business 

and ensure consistent treatment.

Observed Impact on Valuation Multiples

The industries most impacted by the transition to IFRS 16 are retail, distribution, and transportation (most notably, 

airlines). The figure below illustrates the impact that the transition to IFRS 16 has had on the observed EV/EBITDA 

multiples of companies operating in each of the aforementioned industries as at September 30, 2019. On average, 

EV/EBITDA multiples have trended consistent our expectation, and have declined by 3% to 5%. Although we note that the 

impact is not as profound in the oil and gas drilling and services sector, where multiples remained relatively flat.
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In September 2019, our Vancouver team 

announced the acquisition of our client, 

Trailer Wizards Ltd. by TIP Trailer Services, a 

portfolio company of I Squared Capital. The 

transaction is currently pending regulatory 

approval. 

Founded in 1963, Trailer Wizards is 

Canada’s largest national commercial trailer 

rental, leasing, sales, service, parts, and 

storage company. Today, Trailer Wizards has 

21 locations spanning Canada coast-to-coast 

including 14 fully staffed customer care 

centers.

As the exclusive financial advisor to the 

shareholders of Trailer Wizards, our team 

provided advisory services throughout the 

transaction. 

Sequeira Update

About Us
Sequeira Partners is Western Canada’s leading sell-side transaction advisor to private 

and public industrial, energy and diversified businesses. From our offices in Vancouver, 

Edmonton and Calgary, the team at Sequeira Partners has completed more than 200 

mid-market transactions valued in excess of $4 billion in Canada, the United States, and 

countries around the world.
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